AGENT PROFILE Ryan DeRubertis
Teaching clients when to buy

ew real estate agent Ryan DeRuber-
I \ I tis just signed on with William Pitt
Sotheby’s. He is also a History
Teacher at Bethel High school.

He signed on with the well-known real
estate company because it was a great fit
and the office’s associate broker Adele
Unger was receptive to that experience as
teacher, he said.

His real estate philosophy is to educate
and work in the best interest of the clients.
“I want to be known as an organized, ac-
cessible, and dependable agent,” DeRuber-
tis added.

“Being a teacher has taught me to work a
variety of different personalities. What
works for some people may not work for
others. I feel I can offer that philosophy in
real estate.”

The agent enjoys researching and find-
ing the best values for buyers. Additionally,
he grew up in the Greater Danbury area, so
he understands the local school systems,
which is a great benefit to clients with
children.

He finds the most rewarding part of this
new career is meeting new people and
providing an enjoyable and rewarding
experience.

From the William Pitt Sotheby’s Dan-
bury office, DeRubertis serves the Greater
Danbury area including the communities
of Danbury, Bethel, New Fairfield/Sher-
man, Ridgefield, Newtown, Brookfield,
Redding/Easton and New Milford.

His expertise is both buyer and seller
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representation.

He personally calls New Fairfield home
where he lives with his wife Nicole and two
children. In his spare time, he coaches high
school freshman basketball and enjoys
spending time with family and friends.

In addition to his real estate license, he
has a bachelors in history from the Univer-
sity of Connecticut, and a masters in edu-
cation from the University of Bridgeport.




